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Private Equity Will 
Thrive on Uncertainty

Over Q2 2020, 116 North America-focused private 
equity funds closed, raising $60.6bn – a fall of $8bn 
from the previous year. Is this a blip or the start of a 
downward trend?
I do think this is a blip. We must recognize that we're 
operating in unprecedented times. We unfortunately 
do not have the ability to look into the crystal ball 
and determine when fundraising levels will return to 
pre-COVID levels. That said, private equity is resilient 
and, more importantly, it outperforms in times of 
uncertainty. LPs will naturally be cautious and will 
want to wait until the dust settles to review their 
allocation policies.

The largest impact will be felt by first-time managers, 
who will likely see longer fundraising periods. When 
you look deeper into the numbers, the larger, more 
established private equity managers have continued to 
raise record fund sizes. Out of the managers that were 
in the middle of a fundraise when the crisis began, the 
majority are now either continuing under the same 
timeline or extending the date of the final close. I think 
there's a silver lining in all of this. Private capital has 
an ability to pivot that the public markets or credit 
markets do not have.  

How do you think fund managers will need to adapt 
the different aspects of their business, such as 
fundraising and new investments?
Working remotely has had an obvious impact on 
in-person meetings. Private equity has largely relied 
on being relationship driven, focused on in-person 
interactions and the network impact of being based in 
or near large cities where managers are traveling to 
meet with potential investors, portfolio companies and 
service providers. It's always been an important aspect 

of the industry. However, as we've seen recently with 
the boom in Zoom meetings, and other creative social 
distancing ideas, the fact that there will be less face-
to-face meetings will not be an impossible hurdle to 
overcome. 
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Alter Domus is a leading provider of integrated 
solutions for the alternative investment industry. 
Our talent pool of some 2,500 employees across 
more than 40 offices and desks combine with 
cutting-edge technology to put our clients ahead 
of the game.

Dedicated to serving private equity, 
infrastructure, real estate, and debt capital 
markets sectors, we offer fund administration, 
corporate services, depositary services, transfer 
pricing, domiciliation and management company 
services. Our extensive experience in the debt 
capital markets sector allows us to provide 
specialist solutions such as loan administration, 
agency services, trade settlement, and CLO 
manager services.
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There will inevitably be some more bumps in the road, 
but I think the initial adoption proves we have the 
ability to conduct business remotely. At the end of the 
day, everyone's learned to adapt and it hasn't been 
nearly as bad as people initially thought at the portfolio 
company level and even at the manager level. I really 
do think that once we get a sense of normalcy, private 
equity managers will be stronger and more efficient in 
terms of how they go out and raise capital and make 
investments. 

What do you believe will happen with private equity 
investments, specifically in North America, for the 
remainder of the year?
Uncertainty is a word that's used a lot for good reason 
and I believe that it will continue in North America for 
the remainder of 2020.  As positive as the summer 
months have been in the public markets, a vaccine 
for COVID-19 seems to be expected prior to any sort 
of return to normalcy. We're starting to see children 
return to school, which is a concern and a huge test for 
all parents, and we also have an upcoming presidential 
election. This all casts doubt and uncertainty to the 
market. 

Overall, I think there will be a wait-and-see approach 
when it comes to sourcing new investments and exiting 
investments. There's been an increased focus in 2020 
on making the right investments and being reactive to 
the environment. 

For the investments that were made pre-COVID, many 
have been fortunate enough to have the right private 
equity managers as partners. They have made the 
necessary operational improvements to be able to 
survive and ultimately will come out in a stronger 
position post-COVID. 

Which sectors and/or transaction types do you believe 
will provide the most opportunity?
Some may say growth equity or late stage venture 
investments may be overvalued, but I personally 
don't think so. Sectors such as biotech, digital health, 
remote working, and e-commerce have all provided 
opportunities over the last three months, and rightfully 
so. These companies have become even more 
important and critical to society as a whole. With the 
right investments, and the right managers that have 
a robust track record, we see a lot of exciting times 
ahead with the transformation that will occur. 

The secondary market will also continue to provide 
opportunities similar to those we saw post the global 
financial crisis in 2008. Though there might be a bit 

of a slowdown in deal closings as we head into 2021, 
there are probably more exciting times ahead and good 
opportunities to be found with plenty of capital that has 
been raised.

How will the role of service providers to the private 
capital industry change over the next few years?
The pandemic has certainly emphasized the role of 
service providers. We have seen a lot of technological 
developments, and an increase in outsourcing and 
automation. These trends have been developing 
over the past couple of years but the current 
environment has made having the right service 
providers to outsource to much more important. At 
Alter Domus, we’ve made great strides in developing 
technological solutions that provide enhanced data 
access to managers and their investors through self-
service portals, and automation and optic character 
recognition (“OCR”) technology to help increase the 
efficiency of our operational teams.

If you're working remotely, you're not able to handle 
everything, so having a strong service provider allows 
private equity managers to really focus more on the 
critical areas of their business. It's all about focus and 
the alignment of best interests so that all parties are 
operating efficiently. When you surround yourself with 
the right service providers, it puts you at an advantage. 
Going forward into the ‘new normal,’ we like to think 
that we’re the right partner for firms to outsource to, 
with our focus on technology, automation, and building 
the right team to then service all their needs to allow 
them to focus on the most critical areas of their 
business.
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