Opportunities Abound in Ireland’s Debt
Capital Markets
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Alter Domus is expanding its debt capital management capabilities in Ireland. We asked Elizabeth Fitzgibbons-Butler,
Head of Sales for Debt Capital Markets, and James McEvoy, Alter Domus Country Executive for Ireland, to share their
thoughts on the growth of debt capital markets, the challenges faced by fund managers, and why Ireland is the
jurisdiction of choice for the alternative investment industry.
where real opportunity lies.
EFB: Ireland has always been the front
runner in the debt securitisation world, so it's
a natural fit for debt fund managers,
particularly US-based managers, because of
such a strong cultural alignment. More
importantly, Ireland held its head up through
the global financial crisis and also through
Covid. Managers see that, and it draws them
to Ireland as a place to do business.

Why is debt capital proving so popular
with investors right now?
Elizabeth Fitzgibbons-Butler: To put
it simply, debt capital markets have
changed since the global financial crisis
where banks were chasing market share,
which lead to poor lending practices and
deteriorated loan documentation and
monitoring. Debt capital markets have
now stabilised due to the restructuring of
the banking sector across three fronts:
capital, asset quality and liquidity. There
are now well-seasoned asset managers,
and private credit and debt fund
managers who fully understand the
dynamics of the companies they lend to.
They know what to look for when
evaluating risk, and they have great new
fund structures and tools at their disposal,
especially here in Ireland.

Elizabeth Fitzgibbons-Butler

“In many respects, Ireland
is a key structural
environment for us. Not
only is it experiencing
huge growth, particularly
in debt capital, but it
allows us to apply best
practice principles that
can be shared across other
jurisdictions as well. So,
what begins in Ireland
travels far beyond.”
And, at the end of the day, debt –
whether it be private or public; leveraged
or un-leveraged – is an asset class that
investors are increasingly comfortable
with. Good quality companies will always
need some form of lending, and in this low
interest rate environment, we will continue
to see strong demand.
Why is Ireland such a hub for the debt
capital industry?
James McEvoy: As a jurisdiction for
private markets, Ireland ticks an awful lot
of boxes, especially since the introduction
of the new Limited Partnership Regime and

What are the key concerns for debt
managers?
EFB: The first is whether they can keep
up with almost-ever changing regulatory
landscape. The second is data management
and how to turn their data into a
commercial advantage. That need for
enrichment of data is driven by so many
factors: changes in regulation, new ESG
standards, investors demanding and
searching for yield, and the need to
improve credit risk analysis and selection.
Managers are now recognising that the

“There are now wellseasoned asset managers,
and private credit and debt
fund managers who fully
understand the dynamics
of the companies they lend
to. They know what to
look for when evaluating
risk, and they have great
new fund structures and
tools at their disposal,
especially here in Ireland.”
James McEvoy

further regulatory guidance around closedended funds, all of which are helpful. The
availability of top-tier talent and expertise,
combined with a supportive legislative
framework, makes Ireland an increasingly
important location for investors in private
assets, whether through fund structures or
special purpose vehicles. With alternative
lending still continuing to grow, Ireland has
the potential to gain a disproportionate
share of the market, and the debt space is
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best way to manage these requirements
cost-effectively, without getting too
distracted or falling short, is to partner with
a service provider with the resources and
expertise to help them keep pace with the
ever-increasing competitive pressures,
managers need to give priority to the
growth of the business rather than its
documentation and analysis.
JM: Managers need to be able to visibly
apply an effective oversight and control

IRELAND’S DEBT CAPITAL MARKETS

framework across their managed platforms
for their investors and regulators. We are
helping our clients achieve this, not just at
fund and SPV level, but also at the asset
level. That’s where our agency and loan
administration capabilities enable
managers to oversee their portfolio
performance and exposures across key
metrices. A good example we see in
Ireland is under the regulatory framework
for loan originating funds. This was the
first of its kind in Europe and sets clear
requirements in operating and evidencing
key processes when providing credit. We
see a real demand from managers to help
get that right.
EFB: Fund and loan administration is a
core requirement for debt fund managers,
but they know it's not generating yield. To
increase operational efficiencies, managers
know that technology and efficient
streamlined operations will be the drivers
in this post-Covid environment. We partner
with our clients across their entire debt
portfolio, providing them with back- and
middle-office trade settlement and
analytics solutions. It’s a partnership.
We deliver data-rich information to the
manager through our bespoke client portal,
which enables managers to spend more time

looking at the priorities of their business.
We understand that credit managers are
multi-faceted and can run multiple
investment strategies across the credit
spectrum. We are able to work with our
clients regardless of their trading strategy,
be that liquid credit, secondary CLO, hybrid
or closed-ended private debt funds. We
understand credit, because it’s one of the
fundamental elements of what we do.

Is that what makes Alter Domus
different?
JM: I think there's a growing consensus
among debt fund managers that operating
with trusted partnerships is really the only
route to go. That means reliable experts,
reliable technology and reliable
information. At Alter Domus we provide
this by utilising a single, comprehensive
technology funnel. Here in Ireland, we
have a major presence dedicated to private
credit. Together, I think that’s a compelling
proposition for any international fund
managers seeking to domicile alternative
investment funds in Ireland.
EFB: We believe in forming mutually
beneficial partnerships with clients. We
currently deal with 17 of the world’s 20
largest alternative credit managers. We’re

embedded into their businesses, and they
are equally embedded into ours. Plus,
being global means working with
managers across multiple jurisdictions.
In many respects, Ireland is a key
structural environment for us. Not only is it
experiencing huge growth, particularly in
debt capital, but it allows us to apply best
practice principles that can be shared
across other jurisdictions as well. So, what
begins in Ireland travels far beyond.

How does ESG fit into your
conversations with clients?
JM: In terms of ESG-themed funds and
investment strategies, without question it has
switched from being an opportunity to a
requirement. From an Irish perspective,
there's a real opportunity to become the
leading ESG jurisdiction. We're already
seeing increased demand, so things could get
really interesting over the next few years.
EFB: For our clients, ESG is about data
collection, improving the data and
benchmarking performance. Firms want
data enrichment to achieve better
performance and orchestrate change.
Where we help is by managing the data for
them and building the intelligent matrices
that help them put that data to best use.
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